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Transaction activity slowed in 2013 

► An average of almost 4 transactions every day 

► But volumes were 23% lower than in 2012 (1,400 in 
2013 vs.  1,800 in 2012). 

► Total deal value down 21% from record high in 
2012 

► $337 billion of deals announced (2012 - $423 billion) 

► Reduced appetite for “mega” deals 

► Over $1 billion deals down at $241 billion (2012 - 
$284 billion) 

► Asset deals dominate 

► Asset deals dominate (78% of total) 

► Deal drivers: (a) NOCs continued to be active 
buyers; (b) North American consolidation 
(unconventional and midstream); (c ) farm-down 
by capital constrained E&P Juniors; and (d) on-
going portfolio rationalization by IOCs. 

 

 

 

Total reported value by segment 
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More subdued upstream deal market in 2013 
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Upstream remained dominant segment, with US$237billion (70% of total)  
transaction value from 1,009 deals (72% of total) 

► Deal value and deal numbers were down by 17% and 20% compared to 2012 

► North America continued as dominant for upstream activity – 50% of total volume 
and $81 billion in value, but lower compared to 2012 level 

► Divergent regional trends on deal values, with Africa, Latin America, CIS and Asia 
leading the growth and US, Canada, Australia and Europe evidencing decline 
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Midstream bucks the downward value trend, 
but Downstream activity shrinks 
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Proportion of midstream deals by region in 2013 Midstream segment outstood in 2013, with transaction 
value reaching $70b (17% increase on 2012) 
► US and Canada accounted for over 70% of global Midstream deals 

with its vibrant unconventional oil and gas boom and tax-advantaged 
MLP structures that promoted acquisition activity to grow. 

Downstream activity was down sharply to $14b in 2013, 
a 71% decrease from 2012 
► Number of deals (109) were down 45% from 2012 

► Deal drivers: (a) cautious demand growth prospects (b) ownership 
change in retail and refining in mature markets (c) On going portfolio 
rationalization by Majors for capital allocation optimization 

 

 Midstream and Downstream deal value by year 
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OFS segment struggled in 2013 
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70% of all 
oilfield 
services deals 

Reported deal values declined by almost 50% to about US$15b, and the number 
of deals falling by almost 25% to 185 

► The drop is a consequence of slowdown in deal activities among global diversified OFS, 
as well as a slowdown in deals in OFS acquisition market in North America market 

► The notable exception — and the largest OFS deal in 2013 — was General 
Electric’s acquisition of oilfield pump maker Lufkin Industries at $3.1 billion.  

Deal value and volume in OFS segment in 2013 More global deals in OFS than in other segments 
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Traditional active markets such as Australia and 
Canada paled in 2013 
► Value of oil and gas transactions in Australia declined dramatically from 

$16.4b to $1.4b due to concerns over cost blowouts of LNG projects and 
new supply coming from North America and Africa  

► The significant decline in deal activity in Canada reflects the cautious 
approach by historically active foreign acquirers who may have been 
scared away by the uncertainty associated with the Canadian 
Government’s announced position on foreign investment 

Unconventional deals remain a key driver in North America 

► Top four Midstream deals are gas related, total deal value amounting to 
almost $33b. 

Africa witnessed the big ticket transactions driven by the 
significant gas discoveries in Mozambique and Tanzania (8 deals 
> $1 billion) 

► CNPC’s acquisition of 20% interest in Area 4 in Mozambique from Eni 

► ONGC & Oil India’s acquisition of Videocon’s 10% equity in Area 1 in 
Mozambique, ONGC’s acquisition of Anadarko’s 10% equity in the same 
Block 

► Pavilion Energy/Temasek Holding’s recently announced acquisition of 20% 
interest in three Blocks in Tanzania from Ophir Energy 

► Sinopec’s farm-in for 33% WI in Apache’s Egyptian Gas assets ($3.1 billion) 

Natural gas and unconventional resources a 
key deal driver, but is Africa a game changer? 

Top 5 Midstream deals are natural gas related 
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Our outlook for M&A in 2014 

► Uncertainty over future oil & gas prices 

► Ongoing funding challenges for junior E&P 

► Capital discipline driving the IOC boardroom agenda 

► Further outbound investment by NOCs 

► Private Equity firms’ broadening exposure to oil & gas  

► Strategic portfolio review and rationalization by Sector players 
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Source: Poll of attendees at EY’s annual transactions review webcasts 
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Thank you – Any questions?   

Sanjeev Gupta  
sanjeev-a.gupta@sg.ey.com 

+ 6309 8688  

Paste picture 
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About EY 

EY is a global leader in assurance, tax, transaction and advisory 

services. The insights and quality services we deliver help build trust 

and confidence in the capital markets and in economies the world over. 

We develop outstanding leaders who team to deliver on our promises 

to all of our stakeholders. In so doing, we play a critical role in building 

a better working world for our people, for our clients and for our 

communities. 

EY refers to the global organization and may refer to one or more of the 

member firms of Ernst & Young Global Limited, each of which is a 

separate legal entity. Ernst & Young Global Limited, a UK company 

limited by guarantee, does not provide services to clients. For more 

information about our organization, please visit ey.com. 

How EY’s Global Oil & Gas Center can help your business  

The oil and gas sector is constantly changing. Increasingly uncertain 

energy policies, geopolitical complexities, cost management and 

climate change all present significant challenges. EY’s Global Oil & Gas 

Center supports a global practice of more than 9,600 oil and gas 

professionals with extensive experience in providing assurance, tax, 

transaction and advisory services across the upstream, midstream, 

downstream and oilfield service sub-sectors. The Center works to 

anticipate market trends, execute the mobility of our global resources 

and articulate points of view on relevant key sector issues. With our 

deep sector focus, we can help your organization drive down costs and 

compete more effectively. 
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This material has been prepared for general informational purposes only and is not intended to 

be relied upon as accounting, tax, or other professional advice. Please refer to your advisors for 

specific advice. 


